
Does your sales manager 
wear too many hats?  

Outsourcing can maximize your hotel sales 
pipeline, despite the impossibility of on-site 

sales consistency…  

50% 
of Hotel Sales Managers 
spend less than 6 hours per 
week on lead generation 
and proactive sales. 

Sales Manager Duties: 
 Marketer 
 Finder 
 Researcher 
 Closer 
 Event Coordinator 
 On-Site Operations  
 Administrator 
 Responder 
 Problem Solver 
 Meeting Attendor 
 Revenue Manager 
 Team Leader 
 Lobby Greeter 
 Site Tour Giver 
 Graphic Designer 
 Networker 
 New Job Seeker 
 Social Media Manager 

 

Plan B Consultants’  
Subscription Model provides 
consistent lead generation &  
nurturing to meet your hotel needs.  

 
Click Here to schedule a no  
obligation call, and see how 
partnering with Plan B will  
impact your hotel sales pipeline.   
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